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GEL CANDLE START-UP PROJECT 2025-2026

The HNSB. Ltd. Science College, Himatnagar

NAAC Accredited — B Grade | GSIRF: 4-Star | [SO 9001:2015, 21001:2018
Organized by: IQAC / [ISC / Alumni Association
IQAC Coordinator: Dr. Z. M. Gadhawala | [1SC Coordinator: Dr. S. P. Vyas | Alumni
Coordinator: Dr. H. K. Patel

Principal: Dr. P. §, Patel

Dates: Production & Training : 6™ & 7™ Oct 2025 | Sales — 8-9 Oct 2025
Participants: 195 (UG & PG students) | Output: 100 Big + 200 Small Gel Candles

1. EXECUTIVE SUMMARY

The Gel Candle Start-Up Project (Oct 6-9, 2025) converted classroom learning mnto market
carning for 195 students of The HNSB Ltd. Science College. Under IQAC/ISC Alumm
guidance students produced 100 big and 200 small gel candles, sold across 10 Himatnagar
locations on 89 Oct 2025. The programme aligned with Vocal for Loeal and Atmanirbhar
Bharat (PM Narendra Modi's vision), and delivered practical entrepreneurship exposure:
product design, costing, marketing, sales, accounting and feedback. The project was inspected by
IQAC Director Dr. T. S. Bhrambhatt and an audit team from Gandhinagar, and fully
documented (logbooks, receipts, feedback forms, photos, videos, reels, media clippings).

e
-




2. VISION & NATIONAL ALIGNMENT
This init
India,

alive supports national missions: SKill India, Startup India, Make in India, Digital
and Atmanirbhar Bharat tmpowering students to be self-rel;

ant micro-entreprencurs
and responsible citizens,

3. OBJECTIVES

l. Translate academic know ledge into a marketable product and revenue.

2. lmpan cntreprencurial & cemployability skills: production, costing, market ing, sales,
bookkeeping,

3. Strengthen teamwork, leadership and public engagement.

4,

Provide documented evidence for NAAC, 1SO and audit readiness,
3. Create a scalable. repeatable

model for student MICTO-enterprises.

COMPLETE PROJECT TIMELINE

Planning & Approval: Sep 2025 —

IQAC proposal, resource allocation,
Procurement: Early Oct 2025 —

materials & packaging.
Workshop (Production & Training): 6-7 Oct 2025 (11:00-16:00)

Sales Execution (Market): 8-9 Oct 2025 (assigned 10 locations)
Reporting & Anmexing: Oct 11-15, 2025 compile final report & evidence.

S. PARTICIPATION & ROLES

Participants: 195 UG

* Faculty Mentors: All
= Coordinators:

& PG students (production, packaging, sales).
faculties; location-wise mentors listed.ﬁﬂﬂﬂﬂﬁﬂﬂmﬂ[}ﬂﬁﬂ(mul}l}

Dr. Z. M. Gadhawala (IQAC), Dr. 8. p. Vyas (1ISC), Dr. H. K. Patel
(Alumni).




Dr.M.M.ijapal 1, IQAC

Leadership Visits: Principal Dr,

Community Support: Himatnagar Ke

P.S. Patel; IQAC Coordinator : Dr.Z. M. Gadha 4

Director Dr, T 8. Bhrambhatt from Shri S.S.Mehta Arts &

M.M.Patel Commerce ( ‘ollege, Himatnagar Gandhinagar Audit Team.

lavani Mandal trustees & Nagarpalika officials,

6. PRODUCTION & QUALITY CONTROL

Products: Big gel candle (100 units)
* Material QC:

& Small gel candle (200 units)

Batch-wise checks (melt g point, fragrance ratio, wick placement),

Safety SOPs: PPE use. hot-surface handling, spill procedures.
Packaging: Branded sticker, price tag, safety label, QR code for product story.
Quality Sign-off: Faculty QC team signed cach batch’s QC sheet (annexed),

7.SALES DEPLOYMENT — 10 LOCATIONS

&

7.

(Mentors & Trustees)

. Vidhyanagri Campus — Mentors: Dr. M. R. Chavda. Dr. R. P. Patel | Trustee:

Dr. Yashvantbhai Patel

Umiya Mataji Mandir — Mentor: Dr. H. K. Patel | Trustee: Mr. Jayeshbhai
Patel

Swaminarayan Mandir / GMERCE College — Mentors: Dr. M. A. Patel, Dr.
N. 1. Patel | Trustee: Mr. Maunishbhai Shah

Sahkari Jin — Mentors: Dr. K. P. Damor, Dr. B. A. Patel | Trustee: Mr.
Pravinbhai Prajapan

Panpur Patiya (Rumi English High School) — Mentor: Dr. Z. M. Gadhawala |
Trustee: Haji Javidbhai Kadiwala

Mahavirnagar Circle (near Purnima Dairy) — Mentors: Dr. S. G, Patel, Mr.
Rahul Khatik | Trustee: Mr. Paragbhai Doshi

HNSB College Campus (4 Rasta) — Mentors: Mr. A. R. Saravda, Mrs. Hani
Shah | Support: Principals of APMC Pharmacy & Arts & Commerce Colleges
Reliance World — Mentor: Dr. M. N. Parmar | Trustees: Mr. Maunishbhai Shah,
Mr. Bhaskarbhai Patel




Visit: Himatnagar Nagarpalika President Mr. Vimalbhai Upadhyaya & Chief
Officer

10. Himmat High School — Mentor: Dr. M. M. Prajapati | Trustee/Secretary: Mr,
Jitubhai Patel

Note: Principal Dr. P. S. Patel, IQAC Coordinator Dr. Z. M. Gadhawala, and Dr. M. M,

Prajapati visited all locations to motivate and evaluate students

8. CLASSROOM LEARNING — MARKET EARNING

Classroom Modules (6 Oct)

o Chemistry of gel wax & fragrances.
« Safety & SOP training.

Business lab on unit costing, profit margin, bill 1ssuing, logbook formats.

Hands-on Production {6-7 Oct)

Melting, mixing, color and fragrance dosing. pouring, curing, demoulding, QC, packing.

Pre-market (7 Oct afternoon)
« Packaging. tag/QR printing, mock sales roleplay, cash handling drill.

Market (8-9 Oct)

« Live selling, receipts, customer feedback collection, social media reels, real-time

reconciliation.
Consolidation (9-10 Oct)
« Counter checks, submission of sales logbooks to IQAC, deposit/recording of funds,

student reflection session. >
2

The HNSB.
Ltd. Science College




9. SPECIAL VISITS

1QAC Director Visit: Dr. T, S. Bhrambhatt — nspected workshops & sales stalls;

advised on packaging standardisation, logbook traccability and social media strategy
(Visit report in Annex H)

« Gandhinagar Audit Team Visit: Visited at production site and motivated students

« Principal & 1QAC Coordinator: Visited all locations, motivated students, validated
tally.

10. DOCUMENTATION & EVIDENCE:

Videos of Visitors & Students:

htips;//ohotos. app.goo.gl/mMIGPYFe
LUVFRSK:i7
Photo Gallery:
https://photos.app.goo gl/oiv
86ME1CHCa5TEKA
News Chanel:

hitps://voutu be/r-
Fz5u3i00U?5i=iPTObSPIrvRIaXux

Reel-1 with Reviews

https://photas.app.goo.gl/oHBOWCRI
Iyh3CTni8




Reels-2 with Reviews

https://photos.app.goo.gl/cCADATIZ3
HrEcqYib

| Feedback Analysis Report:

https://drive google.com/file/d/INn1Um P1PgulaAbBOVNTSOVILwAZMZch/view?usp=drivesdh
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11. FINANCIALS — DETAILED & AUDIT-READY

Revenue

s Big candles: 113 = 200 =11 1.300
s Small candles: 200 = 50 = 110,000
« Rreak Glasses (2+1): 3

TOTAL REVENUE: 221,050
Expenses (detailed breakdown)

e  Gel & raw matenals: 38,000
o Fragrances & dyes: 12,500

« Moulds, wicks, labels: 31,520
« Packaging & stickers: 2 1,000

The HNSB. Lad.

+ Transport & misc: 21,000
TOTAL EXPENSES: 215,020

2
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NET PROFIT: 26,030-26,040 : Profit Utilizations: Registration Fees of students in \i
National Conference deposited from this fund.

12. CUSTOMER FEEDBACK & ANALYSIS

« Total feedbacks collected: 63
Quantitative Summary: Excellent 79.5% | Good 19.4% | Average 2.1%
Top qualitative praises: Design, fragrance, courteous behavior

Suggestions: More scent variety, premium packaging for gifting, digital payments.
« Action: Adopt feedback for future product line & e-sales.

13. CHALLENGES & RECOMMENDATIONS

Challenges: packaging quality, limited fragrance variety, cash-handling pressure at peak hours,

some students needed extra sales trainmg.
Recommendations: mock-market drills, digital payment setup, packaging upgrade, seed fund

policy, seasonal editions (Diwali, Raksha Bandhan). register promising teams as Student Start-
Ups/MSME.

14. USEFULNESS TO STUDENTS’ CAREER
(College Support & Outcomes)

« Entreprencurship readiness: full-cycle experience 10 set up MSME.
« Placement & Internship leads: students shortlisted for local internships (Annex).
Soft & Digital skills: negotiation, sales, data entry, reel production

Documentation experience: logbooks, receipts, audit compliance — valuable for
corporate roles..

o =
The HNSB. Lid Science Coflege




[ o]

OUTCOMES

Complete Market

Evidence: Ancndanf: :'-:o’““" —h T

Impact: Universal h o

Production THZEI Tf:::;mm;:r:wrmi s g i
— Big + 200 Small

Evidence: Production logbook & QC sheets

Impaci: Demonstrated manufacturing discipline and

Citywide Sales Model Executed — 10 Locations

Evidence: Location reports & photos

Impact: Scalable market-deployment bluepr

Total Revenue Generated — ¥21,050

Evidence: Sales logbooks & cash tally

Impact: Real income created by student efforts = proof of
od — = 76,040

batch quality control.

int for future editions.

market viability.

Net Profit pPemonstrat

Evidence: Fmance ledger
Impacl: Demonstrates financial literacy & profit planning in practice.

High Customer Satisfaction —
Evidence: Collated feedback forms

Impact: Product-market fit validated by
JQAC Director & Gandhinagar Audit Te
Evidence: Visit and feedback video

3 | credibility & actionabl
Social Buzz

73% «Excellent’

local consumers.
am validation

e audit recommendations for scaling.
Visibility — Local News &
Media clippings * reels
phanced institutional

Evidence:
Impact: E




10. Digital Assets Created - Reels & Photos

Evidence: Media folder

Impact: Ready-to-use assets for marketing & e-commerce launch

- Significant Employability Gains — 100 % Awareness Increase
Evidence: Post-project survey

Impact: Measurable improvement in career readiness indicators

16. CONCLUSION — IMPACT STATEMENT

The Gel Candle Start-Up Project converted academic learning into a living, income-
earning enterprise that taught 195 students practical entrepreneurship, built institutional
credibility (IQAC Director & Gandhinagar Audit Team for motivation), generated revenue
and profit, and produced media visibility. This project is formalized with SOPs and digital

assets — a replicable model for other institutions seeking to institutionalize student start-

ups aligned with national prierities.
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; Principal
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Gel Candle Start-Up Project - Customer
Feedback The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

This initiative is part of the college's student entrepreneurship
programme. The project is supported by IQAC, IISC & Alumni
Association. R&D -CLUB

Your feedback is valuable to help our students improve their
products and entrepreneurial skills.

Selling Dates: 08/10/2025 - 09/10/2025
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63 responses
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1. How satisfied are you
with the appearance and
design of the gel candle?

63 responses

|;| Copy chart

@ Excellent
@® Good
@ Average
@ Poor

2

Principal
The HNSB. Lid.
Science College
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2. How do you rate the IL] Copy chart
fragrance and burning
quality of the candle?

63 responses

@ Excellent
@ Good

@ Average
@ Poor
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3.How do you find the |LJ Copy chart
pricing of the candles in
relation to their quality?

63 responses

@ Excellent
@ Good

@ Average
@ Poor
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4.How do you rate the

students' presentation
and customer interaction

during sales?

63 responses

The HNSB. Lid. Sclence College
Himatnagay- 183001

o~ ]

@ Excellent
@ Good
@ Average
@ Poor

The MNSS. Lid. College
M

(¥ scanned with OKEN Scanner
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5.How do you rate the |LJ Copy chart
overall initiative of this

student startup project

by the college?

63 responses

@ Excellent
@ Good
Average

@ Poor

T |
S
. Pincipal |
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle
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THE HNSB. LTD. SCIENCE COLLEGE, HIMATNAGAR

{lradity Yidenge Fdureiing Siace FERE

COLLEGE BEST PRACTICE 1
DUTY WITH GROUP GEL CANDLE SELLING LOCATION
TIME : 11.30 AM ONWARDS

PROFESSOR NAME LOCATION GROUP |
NO.

DR. M. R. CHAVDA/ VIDYANAGRI 1

DR. R. P. PATEL Di-Yashwout bhreu Pecte) @ Taustied

DR. H. K. PATEL UMIYA MANDIR 2

DR. M. A. PATEL/ SWAMINARAYAN MANDIR 3

DR. N. I. PATEL

DR. K. P. DAMOR/ SAHKARI JIN 4

DR. B. A. PATEL

DR. Z. M. GADHAWALA PANPUR PATIYA 5

DR. S. G. PATEL/ MAHAVIRNAGAR CIRCLE 6

RAHUL KHATAK

PROF. A. R. SARDAVA HNSB. COLLEGE CAMPUS 7

HONEY MAM

DR. M. N. PARMAR RELIANCE WORLD 8

DR. M. P. TINTISARA RELIANCE MALL NAVA 9

PROF. A. P. KHAMAR

DR. M. M, PRAJAPATI HIMAT HIGH SCHOOL 10
=3+ -&?\gfﬂauﬁ-z,? c2fctix ))row Bens y
[S2U0 T 2 T A 2Bun R - Pnnﬁa/'l'ﬁ

THGT PR Raey =i 2 The H N S B Ltd Science Callege
Himatnagar-383 001
cmaaxs) g4 Ry 2 \2 %) &am;cé‘
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar
Supported By: IQAC | lISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: :[ Location: u[dkﬁaﬂajm'

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table
g ‘Customer Name /| Small | Big ol ; — ——
X t
Nr Contact Candle || Candie ﬂ ¢ |Amount :,ament Mode{Remarks
0. :
(Optional) (Qty) (Oty) _Im (Cash/UPT) Signature
e pley : —
: m&m b " Wl 190 rers ba 3&5:
E;:::: Lo 4 - tol| SO Coass iy : g
The MNSB. Ltd Science Coliogs
Hieatnagar- 383 001




q_-_ifil‘ustl;n;erlinme Small | Big ' I ¥ /ﬂ
iSr. | i | Rate |[Amount [Payment Mode Remarks
Contact | Candle | Candle
No. | | T 0 (Cash/UPI) Signature
EEP"M‘“ J (Qty) | lQ‘}'Jﬁ ‘
] L LA | e
3 | on Qe o | :
0 il P S P PR (PO RN
4 |« | I
iL Pates l 2 - il_‘”“J \ou Cows Ly 74/‘-"‘;7
5 \l
L___'g_s“""hbﬂhm 1‘ -__[ 8 jwe | lwo UPL W
6 |veosiew | i ol
C 1Vl a1 & Jag] 100 | casne ]
T HPHI" I
2, e 2 304_’3&_ (ets by e
8 ST Fa
: .Dod’:f e “ 1 tS0) 190 || cag\n <55
£ mb’qﬂ L"'-M‘I [
5 ’_']= L0 ’
10 || Astla
Pateld to
T ’,?;,'H eaid)
12| pomyem ke R
13 [[me w\gﬁfr
14 || 7 P Fadc)
15 || Klwab
| S
ﬂ[”""’"c :
17 ] FlipndesIad
18
19
20
21
22
23
24 |
25




1__:'1'{: w - '_""_Zlﬁ.'l:—i;;-.,"_-—_n‘—': e =]
|§Sr I usmmer ame /| Small | Big “Rale |Amount |Payment Mode Remarks /]
' ‘Contact ” Candle | Candle [
- l : } 1) D Cash/UPI) Signature
[Oni—_) \ Qty) | (Qty) I _
B | G T s, 1o - o
136_J I | r| I B ‘LE A
7 | I I |
L | e 5 ]
s | I‘"T
IL h______ _.L'——". — —
29 [| I | J!
]u | B
| Rl B

Daily / Final Summary
N e Opening Total Sold (2 /Remaining Rate Total Sales (@)

Stock Days) Stock ®
Small

2 | c O 50 -
Candis | L 2 I‘ 950
Big Candle [ (2 | Y2 == 00 100 130 O
il 5, l‘_)
3
Total 3 30 20 00 — | ROT®» |lo0
F— | due ol
8 i ,;:e{
Group Members & Signatures (_,;‘____..——-’
r. No. Name of Student Role " Signature
I Group
Hesthe Poude | Leader @@Qﬁ" 5
2 | okasw!  Pade) || Member | gp)
3 1 pewnil  Pazed | Member | 4 Jot )},,
~>
Science College
Swedl Cemele = Ol bAeak o u-“ﬂ“

@'7 Conolle = 0] baeag .



Sr. No. Name of Student ]‘ Role " G|gnalnre .II
4 ; | |BEY PRI
| Kbupind Tpst ! Member |yt |
5 g ‘ 1 |
Rauny  Pede] II‘L izl g |
\ i 1 1 t |
6 U Padel | Member | (e |
7 s | [e— A 1
e T S ot T G
8 J : | Member ; e li
J =

Signatures

[] Instructions for Students

10.

Sales Group Leader: __S\aokslad  (Coadel

Verified by Faculty / Coordinator: Dg. M. R. d‘l‘-'-l.\l'\lll
Date of Submission: 0% / 1©/2025

Carry this Sales Log Book to your assigned selling location during both days of the

programme.
Enter each sale immediately after the transaction — fill in quantity, rate, amount, and

payment mode carefully.

Use separate rows for each customer. Maintain neat and legible handwriting.

Collect payment responsibly — verify cash or UPI receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, strike through once and

re-enter correctly.
At the end of each day, update the “Daily / Final Summary”™ with total sold and

remaining stock.
Ensure that the stock count matches the physical candles remaining at the end of the

day.

Keep the Sales Log Book clean, complete, and properly signed by the Group Leader and
verified by the Faculty/Coordinator.

Submit the completed Log Book to the coordinator immediately after Day 2 for final

verification.
Promote the message of “Vocal for Local” and “Atmanirbhar Bharat” proudly while

interacting with customers — be polite, confident, and responsible ambassadors of your

college.




THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making

Group 1
Sr. | Name Position | Class Item Received Sign. Remarks
No. —
1 | Patel Sakshi | Group | M.Sc.Sem3 |Glass | . \ B
Leader Small = 20 pc. ¥~ W/ 3_‘ fisd)
ol =
2 | Patel Urvi Member | M.Sc.Sem3 |Big =30Pcy | QN1 CG’W““
V2. ] :
3 | Patel Pooja | Member | M.Sc.Sem3 | Gelwax=1kg. | (Rede] | {ive
1y et
4 | patel Astha Member | M.Sc. Sem 1 | Decorating M e
Material a4l
Patel Bhoomi | Member | M. Sc. Sem 1 | Color
1 ot | givt
6 | Patel Henil Member | M. Sc. Sem 1 | Perfume, Wick e
F Jesht Khugh membey M-S Sewrd 22 e = e
Gel Candle Selling
Group 1
Sr. | Name Position | Class Item sold Sign. Remarks
No. :
1 | Patel Sakshi | Group M. Sc. Sem 3 | Gel Candle W
Leader 20 small candle l
2 | Patel Urvi Member | M. Sc. Sem 3 H
0vsors= | V7 \
3 | PatelPooja | Member | M.Sc.Sem 3 | 1000/- M ‘;E/
. e X
4 | Patel Astha | Member | M. Sc. Sem 1 | 10 Big Candle= N
s0°100Rs.= | oA |
5 | Patel Bhoomi | Member | M.Sc. Sem 1 | 1000/- 1
E’L\u"{
6 | PatelHenil | Member | M.Sc. Sem 1 | Total = 2000/- @;
F> Josk Vrugn merey 'MRC Semq VRS
-‘?—’/J
Principal
The HNSB. Ltd Science College

e et e




THE HNSB. LTD, SCIENCE COLLGE, HIMATNAGAR

Gel Candie Making

Group 2
'sr. [ Name _Tamgn_rﬂ_as; " [ item Received | Sign. Remarks
I_NE;_.L.__,____ﬁ___' _____J.____,_ = 5 E s A—— ——— o
{ 1 | Patel Preksha | Group | M. Sc. Sem 3 | Glass i | ch N
| | 1 en &t =
Q | { Leader | _:'_S_mall =20 [;l|:."""‘f1r_l|-)1";fj’i e
| 2 | Patel Jeel Member | M.Sc.Sem3 |Big =30Pc.
! | J | s
| | FE | ot | 2 gﬁﬂf
3 | Vyas Krupa J Member 'l M. Sc. Sem 3 ‘ Gei:a;;l\iﬁ} Kevgas | 4ie |
| i)
| 4 | Patel Hani Member | M. Sc. Sem 1 | Decoratifig Hetrs
Material
S | patel Foram | Member | M.Sc.Sem1 | Color )
6 | Patel Happy | Member | M.Sc.Sem1 | Perfume, Wick w
THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR
Gel Candle Selling
Group 2
Sr. | Name Position | Class item sold Sign. Remarks
No.
1 | Patel Preksha | Group M. Sc. Sem 3 | Gel Candle b
Leader 20 small candle P'I_Eﬁj,
2 | Patel Jeel Member | M. Sc. Sem 3 g
20 * 50Rs. = '5,;.‘}:-“-’
3 | VyasKrupa | Member [ M.Sc.Sem3 | 1000/- KR VIS
4 | Patel Hani Member | M. Sc. Sem 1 | 10 Big Candle= '
50%100Rs, = | HRH-
5 | Patel Foram | Member | M.Sc. Sem1 | 1000/- g "
6 | Patel Happy | Member | M.Sc. Sem1 | Total =2000/- | \ E}F
The HNSB. Lix. Scienca College
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | [ISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: 2: Location: U’h’lf’l{c{ M unclis
A e

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table
/ 1l Bi &=
Sr. Cummr s s Rate |Amount t“uyment Mode|Remarks /H
Contact Candle | Candle
No. L () Cash/UPI) Signature
Optional) (Qty) (Qty)
: h'ﬁsh : 1 Joo|l Jool- | cash }g;’sj:__,
2 | Hami 1 Jaeo|3oor- | cash Hernt—




(ruemtins Nrienve Fdwnaiina Siece $990

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

The HNSB. Ltd. Science College, Himatnagar

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | 1ISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: 2 Location: U‘irnfgg{ ﬂ!qgcl'ﬁ
day

i
I'"lu‘r‘.)

Sales Dates: Day 1:

- L

08/10/23.025Day 2: 09/10/2025

Sales Record Table
Customer Name /| Small Big =
Sr. Rate |Amount |[Payment Mode |Remarks /]
K Contact Candle | Candle o o Cash/UPI) e
o. : as gnature
Optional) (Qty) (Qty)
! h"ﬁsh < Jeo| JooO |- cash Aishe
2 | yani 1 Joo| 2o0t- | cash Hetndt-
g




Sr. Ec::‘:::r g ;::illle rcf:ile Rate [Amount [Payment Mode Remnﬂ
No. @ D Cash/UPI) Signature
(Optional) (Qty) (Qty) 2

) Kyufd z : 3 2100 joa:-" cash H-R}\'M
4 1 Happy 1 so| so1-| cash | HOPPy.
5 | Fovam 50| Sor | cash | feveo
Prekshd 1 | 200 Jooi-| cash || exexshs
7 Raj 1 Joof 20a1-]| caSh || Ra)
8 |saksh 5 So | soc| cash | Bl |

Hem | || 1 5ol &5o01-| cash ||:LE‘_"‘__'L'."--
0 | pinal ’ o 100 | 1o 1-| omiine | @E—
1| pxival [ g0 | Gor- | omiimne]
£ T 5o | 501-|_cash Z2
E = JI 1 " 5ol goi- cash y
14 1\ kvetm g7 3 5o 1801~ omiIme
['5= M Kabsh | 2 joo | \*= 71 gvikme_ a% ;
i K¥upu vy us || 2 100100 I- C ash M
i,mimbf'” || o || 160 | yoOI- " Cqsh || P qmnes
& Rajeshvaaibe ] 5 500 Hoor " cash "
L"@?sh;be'n % 100| tool-|| Cash =3
20 s yyesh bhai bl J 200 || Dsar- | e nIe A
21
2
: |
24 "
= ] T

: prncios
e ————" 1




Customer Name /|  Small Big /l
Sr. Rate |Amount |Payment Mode Remarks

Contact Candle | Candle :
No. @ o (Cash/UPI)  [Signature
((Optional) (Qty) | (Qty)

26 : l
all | G
28 [ | E,,.

A | [ h_ |
' wll R ol

Daily / Final Summary
= i
Opening otal Sold (2 Remaining Rate rotal Sales (@ _
‘ i Stock Days) Stock (?)
Candle .
'V — (36} i""
Big Candle [104647 1% 1L~ J Sawh 4 umu 1A r!
| '.}.
Total 130 22 F,-M\A J — l
/ R ]
fmeee
| i
Group Members & Signatures .
Sr. No. Name of Studenr Role Signature l

L 7 Grnup
I [ Pate) Prewshy 81Pmbhajj pexshd

Lj Pagel Hari Ruikesh “Member [ _bewi—
3 2de\l Fosam Rahes Member é@' I




iSr. No. Name of Student l_ Role ’ Signature |

[ : Pate) Jeel HHKE“SF.EH” e ﬂ i

> |vyas krupd ROKes bbla; ” M Jlﬁgg_; .|:

1% lociser waspy Ramanbhety) M | regpy.

7 H Member J
8 " U Member ] |
Signatures

-

Sales Group Leader: Py ¢nsht 8
W wp g

Verified by Faculty / Coordinator:
Date of Submission: 0%/ [0 /2025

[ Instructions for Students

10.

Carry this Sales Log Book to your assigned selling location during both days of the

programme.
Enter each sale immediately afier the transaction — fill in quantity, rate, amount, and

payment mode carefully.

Use separate rows for each customer. Maintain neat and legible handwriting.

Collect payment responsibly — verify cash or UPI receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, strike through once and

re-enter correctly.
At the end of each day, update the “Daily / Final Summary” with total sold and

remaining stock.
Ensure that the stock count matches the physical candles remaining at the end of the

day.
Keep the Sales Log Book clean, complete, and properly signed by the Group Leader and

verified by the Faculty/Coordinator.
Submit the completed Log Book to the coordinator immediately after Day 2 for final

verification.
Promote the message of “Vocal for Local” and “Atmanirbhar Bharat” proudly while
interacting with customers — be polite, confident. and responsible ambassadors of your

college.
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Cruiadity Sariv

The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: 1QAC | [ISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: 5 Location: ngﬂ-s Hfﬂ]g#ﬂ(_.gg,- ¥

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table

iS HCHHﬂllur Name ﬁ} Small Big
i Rate [Amount (Payment Mode|Remarks /]
No Contact Candle | Candle o o S ls ,
" | (Optional) (Qty) (Oty) ﬂ( ignature
| \
L ) ™ Veighelo o

il ¢

50 |loo H(E&L, CCEA
ﬂ:]L_PB (‘qg;zm .




o

e Customer Name /| Small Big ]R:17 J
e |[Amount [[Payment Mode [Remarks

" g el ot /0N 5 (Cash/UPI)  |Signature

Eiﬂpﬂunall (Qty) (Qty)

3 [Hft'c:shr,:: . I 7] E_H oo | Gl | B30

Mol O | 9 Jwo] 900 | Guch kN

il 1 o Ip] s | ath  [plumem

P anmile ! o [sof s | Cagh . bhs

7 u&“iﬁ&uf’c& 4 2 [ | TEY] o fots

8 bavabi ¢ 5 ‘ O sof 6° || e th ﬂ.?-.fhhﬂ-ﬂh!

9 [femden o, | 1 1 [eo e [ cadn Lee2st:

10 [kral ) 7 | o Jsve] 3% | cash

I JEF*‘-F'%E&_ o] vt Peok weol tsri | &2

2 lmeiyay ¢ | - 2 100 | 200 Pl

& py v

14 ||

15 "

4 | |

; U sl

I8

19




[ [Customer Name /] Small | Big TR
Sr. Rate [Amount |Payment Mode Remarks
No. Contact Candle | Candle |
(Optional) (Qty) | DR o W el i
26 1 S TR
27 5, TG )
: A | ]
28
s ] z 40580
& | R AR
Daily / Final Summary
Fion: pmi—nhg ~ |Total Sold (2/Remaining Jl:hu
Item Type Total Sales (¥)
tock Days) Stock )
Small
Q Llﬁ‘u'l-( I
=~ D
Big Candle |[10 o 06¢ hmn jooo (-
Total IP 29 ol byecds }! laso / -
it
Group Members & Signatures 3
Sr. No. Name of Student Role Signature
| chavon privadsh G | Grow a
I Leader - ‘
2 Rt Anshu M. Mows
3 nE 'C{ﬂ ! ‘ : 2 ] B Jl Member




S . —

R

Name of Student Role Signature 1

|

bde Ve sy 20 o Member i“ !1&0_ |
Vs

2 chjl-e\ Ued S | Member i

6 L]Wbﬂﬂh}"fﬁ ﬁjt?\i‘ Member @/A‘— 7 '!

7 FU_WE’ kﬂqﬂr% Member , J» Z II{

8 ] Member [ § I
Signatures

« Verified by Faculty / Coordinator: 3y

Sales Group Leader:(”

Date of Submission:0 57/ /O /2025 5, n-T potel

# Instructions for Students

9.

Carry this Sales Log Book to your assigned selling location during both days of the

programme.
Enter each sale immediately after the transaction — fill in quantity, rate, amount, and

payment mode carefully.

Use separate rows for each customer. Maintain neat and legible handwriting.

Collect payment responsibly — verify cash or UPI receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, strike through once and

re-enter correctly.
At the end of each day. update the “Daily / Final Summary” with total sold and

remaining stock.
Ensure that the stock count matches the physical candles remaining at the end of the

day.
Keep the Sales Log Book clean, complete, and properly signed by the Group |_cader and

verified by the Faculty/Coordinator.
Submit the completed Log Book to the coordinator immediately after Day 2 for final

verification,

10. Promote the message of “Voeal for and “Atmanirbhar Bharat” proudly while

interacting with customers — be polile; confident, and responsible ambassadors of your

college. . /( J




THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making
Group 3
Sr. | Name Position :
No. Class Item Received | Sign. Remarks
1 | Charan Group M. Sc. Sem 3 | Glass
Aniruddh Leader Sm @/
: mall = 20 pc. o)
2 | Prajapati Member | M.Sc.Sem3 |Big =20 pc. opoe=]
Anshu ‘ig m 3’\#——\ !
3 | Prajapati Member | M. Sc. Sem3 | Gelwax=1 .
| | krish 1 Vk-i 5 kﬂ'@/ Jover]
\ 4 | Patel Ved Member | M.Sc.Sem1 | Decorating |/ ¢ Falel
Material &
5 | Patel Vansh | Member | M.Sc.Sem1 | Color ‘EfD
6 | Limbachiya Member | M. Sc. Sem 1 | Perfume
Dev A= "
7 | Parmar Parth | Member | M. Sc. Sem 1 | Wick P" ,.If li
Gel Candle Selling
Group 3
Sr. | Name Position | Class Item sold Sign. Remarks
No.
1 | Charan Group M. 5¢c. Sem 3 | Gel Candle
Aniruddh Leader 20 small candle “@’ [0
2 | Prajapati Member | M. Sc. Sem 3
Anshu 20*50Rs. = 2
3 | Prajapati Member | M, Sc. Sem 3 | 1000/- \
Krish
4 | Patel Ved Member | M. Sc. Sem 1 | 10 Big Candle= 5
50 * 100 Rs. = \J e
5 | Patel Vansh | Member | M. Sc. Sem 1 | 1000/ W‘_
6 | Limbachiyva | Member | M.Sc.Sem 1 | Total = 2000/- W
Dev = 9col ‘D,Q-/L’"_
Parmar Parth | Member | M. Sc. Sem 1 /]
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | IISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: _ <} Location: ~ S ha kaur Jiﬂ

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table
s Customer Name /| Small Big e T —
Nr' Contact Candle Candle Y OuN (:}'l':::t Mode R-Emarks /]
o‘ (Optional) (Oty) (Qty) ( Q) (Cash/UPI)  |Signature
B T Y M 3
2 Py an inbho l’.“ e S " 210, C_ﬂ\_ﬂ'\
: g
4 The HNSB. Ltd. Science Collage
Himatnagar-383 001

ST i e f o
e T R AT S




A = — T R
JSr. i(;nstomer . big Rate iﬁm':m;lm Payment Mode |[Remarks ;“
0 s Candle | Candle :
P ;. T 0 (Cash/UPT) Signature
| |(Optiona) @) | @y |
P loodsa sn] 2 | v | Gh | %_
oo vprma] 2 | oo G B2
L g I | v

Sigag fensged 2 | aco Oex W~
€ lfuted fagot| 2 | & |so Gsh {p.sedel
7 | fokel fm,,ul';L al @fl U= Ie.m
P Asari Sesady & | 9 00 Geh || Sowsmti]
O | Qe T | 2 oo Guh -
0 ool Keilhign 7 | 2 Jzoo | cach

i i Ko ] 2t S0
2 | oqfaSsing] 1 st | ger |
|e» |

K- (P
B |Pate) Tamn H__'L Cash ¥ |
4 gt gl < 2] | Gk £ |
2 iy N T T Ve,

° feopeedi | L %TQH@

= 11] ‘l'-.?ﬁ
19 layg. P.5 Pede

b &

(]
=
P e




e e

Customer Name / [ E 7 R "
Small | g
e ‘ . Rate |Amount | Payment I'lrlmdm.-| Remarks
No lemﬂnct Candle | Candle @ I® (Cash/UPI) Signat
' I as ignature
(Optional) Qy) | @y
26 | | 3| 3
vl 4 e (R i
il | b
0% | et ¢
Wik o8 L [ 1 -
29 |
l L i | A :
30 | 'II. |'
el = o ,
k.
Daily / Final Summary :
Openi tal Sold (2 ini Rate |
TRl e SR o [jrentiing Total Sales (2) :
Stock Days) Stock (£4] .
Small zu g |
Candle 33+1 O 0 5 5?3_ - 1oog
Total 30 3¢ o Z-U_S-D+:0 '.‘"
=200 f,
Group Members & Signatures
Sr. No. Name of Student Role Signature ]
Group .
| 2
Rava) Tyaew Fii P L.qurq \
2 'R‘_HPI Taay “ Member J’J[Jﬂb
3 | Asani Seruwubly || Member [5o ﬂ?rmlrn'




fr. No. St )

Name of Student B ' 1
i ]f Role ﬂ Signature |

! | Tanver Jaymadsinn | Member [ oo |

i | Prajapad Jay flrMﬂ""bﬂJl Ty - T;I
¢ | Poter Tun g
7 |

Seadiy Pamsy h ” Member@_:ﬂ - |
8 I:@mber —H I
_.| j

Signatures

Sales Group Leader: E 4 "]:?U vy |

Verified by Faculty / Coordinator: DR.IKK. P o DA - 4{, P> a5

* Date of Submission: ¥ / lo /2025

O Instructions for Students

10.

. Ensure that the stock count matches the

. Carry this Sales Log Book to your assigned selling location during both days of the

programme.

Enter each sale immediately after the transaction — fill in quantity, rate, amount, and
payment mode carefully.

Use separate rows for each customer. Maintain neat and legible handwriting.

Collect payment responsibly — verify cash or UPI receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, s
re-enter correctly.

At the end of each day, update the
remaining stock.

trike through once and
“Daily / Final Summary” with total sold and

physical candles remaining at the end of the
day.

Keep the Sales Log Book clean, com
verified by the Faculty/Coordinator.
Submit the completed Log Book to the coordinato
verification.

Promote the message of “Voeal for Local” and
interacting with customers —
college.

plete, and properly signed by the Group Leader and
r immediately after Day 2 for final

“Atmanirbhar Bharat” proudly while

be polite, confident, and responsible ambassadors of your

e B _ EE

p—

R a |
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THE HNSB, LTD. SCIENCE COLLGE, HIMATNAGAR
Gel Candla Making

Group 4
Sr. | Name Positio - . G s
! No. | ion | Class | tem Received Sign. [Remark;-]
' T et — = e
| 1 |RavalParth |Group | M.Sc.Sem: | Glass |
SRS (... A Small = 20 p&_~ ﬂl?“""“‘ rg}““ b

" atel Jay '| Member | M. Sc. Sem .'-.“_aig =MPc | —~
1D j_vt.lrf}ﬂf:’l &J\:—“

3 | Asari Saurabh | Member | M.Sc.Sem 3 | Gel wax=1kg. 5 @ psers! %”“"‘*“'
B8 b e |

=y

4 | Tanvar Member | M. Sc. Sem 1 | Decorating - e
Jayrajsinh Material J 3 < 4
5 | Prajapati Ja Member | M, 5¢ Sem 1 | Color
jap ¥ e w‘
6 | Patel Tan Member | M. S5c. Sem 1 | Perfume X
| Voo -
7 | Sadhu Parth | Member | M. 5c. Sem 1 | Wick L
! o 26 o ol AR
: Go! CandlgSelting
Group 4
Sr. | Name Position | Class Item sold Sign. Remarks
No. i
1 | Raval Parth Group M. Sc. Sem 3 | Gel Candle
Leader 20 small candle -’"_) 1 'Qm“i
2 | Patel Jay Member | M. 5c. Sem 3 7. A Peder
20*50Rs. = =
3 | Asari Saurabh | Member | M. S¢. Sem 3 | 1000/- _
SR theor
4 | Tanvar Member | M. Sc. Sem 1 | 10 Big Candle= m s
Jayrajsinh 50 * 100 Rs. = 1
S | Prajapati Jay | Member | M.Sc. Sem 1 | 1000/- |
6 | Patel Tan Member | M. Sc. Sem 1 | Total = 2000/- 1
>
7 | Sadhu Parth | Member | M, 5¢c. 5em 1
b
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | [1SC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: O5 Location: Fagmy_Emglith_cmedivem Mishschool.

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table

l. DI i3y,
FAR hunu,




| Small | |
Rate |Amount 'Pnym::nt Mode Remarks

| Candle [C-adle (ﬂ !i{ﬂ il
Qty) | (Qty) 'I

] £ ) Jaee] s
| e 12 | - lsolaeo] cuh, |
Ugﬂl{h'-hu E p— ,! i 2 J—‘:_:‘I 10w | x k
iﬁ_!.d-m l-.ii—ka.-’i Z J: ___]@ v e | ue L, 4
" Jyeids | 2 | 1 [2looo | upt [t 0]
f Jowign | 2 | - |0l | oer | ) |
 Soyid v. Ea i) 5O | @™ G
0 [me. TAkem | - | 3 [sec 300 | cth. U
| [Measif. | 2 |- >

2 [ 5 B
8 N
£ Fommpm
15 v hebma i
Salea Mddyen

K

|

ﬂ
|




Member

]-'E"_ |: .H _|I' - -.:|,—.— —_—a —_ ——— - e
Sr, ];Custnmer gy - 1 Big Rate |Amount [Payment Mode Remarks /
Contact Candle | Candle [ i
No. | O 1D (Cash/UPI) Signature
(Optional) @ | @y | |
Zﬂ i ‘ R |
st o g BerE
27 |
ol ERazEeR S E
a i 2
29 st PR
| fi _
wl I P
R [ | -
Daily / Final Summary
b Tyoe pening Total Sold (2)Remaining Rate Fotal Sales (2)
tock Days) Stock )
[Small ? faeind
20 50
Candle i = 4B
Big Candle [[1® ¥ 2 o P o3 e 100 12080
= 3!1__ t
Total 30 2 = 3 a2 2 - 100
Group Members & Signatures
Er. No. Name of Student Role Signature |
. = ]
' ﬁnf:\ba Juy V. Group %. |
1
Leader ’,i ]|
|

2 [gayswu) flashend ¥.

Member




i"i-qr- Nl_JI '\‘nmnnfbtudnm H " Role ]l .'slgnaturt

[ lede Mop g v [ 22F ]

|;il s stam.um,n \\1mwswu} Mcmbﬂ M“Tj!;

3 [Mn Kamigab | Member | sl |

‘.F LIjah Mo, Zusbea . _j_M“mher ] ubes? __._"

[E I{ -H“_‘l Member ] |I'
Signatures

-

Sales Group Leader: ,’Zﬁ'tock ]Et'ui N
Verified by Faculty / Coordinator: M.Z_M_CMM

Date of Submission£% / 10/ 2025

O Instructions for Students

b

P

. Carry this Sales Log Book to your assigned selling location during both days of the

programme.
Enter each sale immediately after the transaction — fill in quantity, rate, amount, and
pavment mode carefully.

Use separate rows for each customer. Maintain neat and legible handwriting.

Collect payment responsibly — verify cash or UPI receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, strike through once and
re-enter correctly.

At the end of each day, update the “Daily / Final Summary” with total sold and
remaining stock.

Ensure that the stock count matches the physical candles remaining at the end of the
day.

Keep the Sales Log Book elean, complete, and properly signed by the Group | eader and
verified by the Faculty/Coordinator.

Submit the completed Log Book to the coordinator immediately after Day 2 for final
verification.

- Promote the message of “Vocal for Local” and “Atmanirbhar Bharat” proudly while

interacting with customers — be polite, confident, and responsible ambassadors of your
college.




Gel Candle Making

THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Group 5
:lr. Name Position | Class Item Received | Sign. Remarks
0.
1 | Rathod Jay Group M. Sc. Sem 3 | Glass W
Leader Small = 20 pe. : :W_fz’ L
2 | Jayswal Member | M.Sc.Sem 3 | Big =10Pc. W
Prashant 7 A a'\/-“
&
3 | Ibji Mo. Member | M. Sc. Sem 3 | Gel wax = 1 kg. - &
' Zuber .-fj_g__ ﬁﬁé‘-&/ %:[:’J T
4 | Patel Yash Member | M. Sc. Sem 3 | Decorating %
Material _ Al
5 | Makwana Member | M. Sc. Sem 3 | Color
Jignesh K| 5}/“':5
6 | Mir Kamiyab | Member | M. Sc. 5em 3 Perfume M‘r__’
1 7 | Sakhia Member | M. Sc. Sem 3 | Wick Jh‘- i S‘}f 3
s Himanshu #
Gel Candle Selling
Group 5
E Sr. | Name Position | Class item sold Sign. Remarks
No.
; 1 | Rathod Jay Group M. Sc. Sem 3 | Gel Candle ﬁ lﬂké
Leader 20 small candle
2 | Jayswal Member | M. Sc. Sem 3 o
Prashant 20*50Rs. = W
3 | Ibji Mo. Member | M. Sc. Sem 3 | 1000/- s
Zuber W
4 | Patel Yash Member | M. Sc. Sem 3 | 10 Big Candle=
50 * 100 Rs. = =
5 | Makwana Member | M. Sc. Sem 3 | 1000/
» Jignesh /SC"-:' -
6 | Mir Kamiyab | Member | M. Sc. Sem 3 | Total = 2000/ “ (
7 | Sakhla Member | M. Sc.Sem 3 | :
Himanshu




THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making

Group 6
[ Sr. | Name | Position | Class item"heceiﬁd Sign. | Remarks
| No. . (=Y = e, i e
| 1 | Patel Anchal | Group |M.Sc.Sem3 | Glass Eg e
} ! Leader ! | Small=200c Lf"ﬁ'”( i (Ej‘:__ﬁ
‘ 2 ‘ Patel Anjali Member | M. Sc. Sem 3 I Big =M Pc. TW
L__ ] L s ) l "2'— ?\/5___—
| 3 | Patel Janki | Member | M. Sc.Sem 3 | Gel wax = 1 kg,
Sy | | he |t | Vet
4 | pPatel Khushi | Member | M. Sc.Sem1 | Decorating” K
I | Material -2.P v
5 | Prajapati Member | M. Sc.Sem 1 | Color FtEs
| Khushi | ke . Prajulli
6 | Prajapati | Member | M.Sc. Sem1 | Perfume, Wick U&E’
Vidhi |
7 PacdaPal  Membey ™M Sc-seml Rl-w
avy ;
Gel Candle Selling
Group 6
Sr. | Name Position | Class Item sold Sign. Remarks
No.
1 | Patel Anchal | Group M. Sc. Sem 3 | Gel Candle ) :!p
Leader 20 small candle ) —
2 | Patel Anjali Member | M. Sc. Sem 3
20+so0rs.= | B
3 | Patel Janki Member | M. Sc.Sem 3 | 1000/- W
4 | patel Khushi | Member | M.Sc. Sem 1 | 10 Big Candle= 435
50* 100Rs.= |k. 0. P
S | Prajapati Member | M. Sc.Sem1 | 1000/-
ikhushi ¥ =, =
6 | Prajapati Member | M. Sc. Sem 1 | Total = 2000/- R
vidhi LA
1 Padjupad  Member ey
Rejuvy
Lee?
The HNSB. Lid. Science College
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THE HNSB. LTD. SCIENCE COLLEGE,
HIMATNAGAR

SR.NO.  [LOCATION | GROUP |

| NO.

1 | VIDYANAGRI | 1

12 l UMIYA MANDIR |12

3 [ SWAMINARAYAN MANDIR s

4 SAHKARI JIN 4

5 PANPUR PATIYA 5

6 MAHAVIRNAGAR CIRCLE 6

7 HNSB. COLLEGE CAMPUS 7

8 RIVER FRENT 8

9 RELIANCE MALL 9

10 HIMAT HIGH SCHOOL 10
4

T
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | lISC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: (4 Location: _mmmm

Sales Dates: Day 1:

08/10/23.025Day 2: 09/10/2025

Sales Record Table

Sr. E::::" it (i:::!lle C:::le Rate |Amount |Payment Mode] Rentn:;;_—:f‘
No. PBREN 06 ©) ) I(Cash/UPI) Signature
I [P Pyjee | 2 50 | [00 " Cash Poatet
g formems ] a i 5a”|3¢) Cosh. S She



(Sr. |Customer Name /| Small H_Pﬂig Rate |Amount [Payment Mode|Remarks

N i(.?ontact Candle | Candle o lo (Cash/UPT) Signature

% J'[(Gptinnai} (Qty) A L_(_Qty; -==.

3 l""*"._i;’f-‘jes& o2 ~ | 50 200 carsh_

p {28 ) | - [ ] jeo] cat HH"“‘-»

JW bhel | |~ IS0l 50 | cann
\%«w«m\mf,{ - - _|So] oo I cos by

?_“Puauabhoi S5ty __’E | z.;;,al 200 || cash <

8 | ) pancha) || | [0l 100 " cash |

o [Mishpate] | o | — [s50] 100 | cash

T | L [ee[we |

11 |[Neeta Naygy - | B oo [ 600 | ey h

12 [SK pode) \ — Jso |50 | cash

13 [Paujupai Khushy] | o) 100 | csth

14 [Ganonctiony [ V| — lsof 5o fcuth

15 P s - so|| S | cagh

16 [Bubne) Peaawsly 1 -~ Jsol S0 | @sh

17 ft:.n—{-{\i?qj I — |so| 5° | cesh

8 |Kp gamox | — 1 oo 100 || caush

Plrsgatp | - 13 heolieo | cosh

20 [fnet kmshi [ — | 5 | joof 50 cash

' [ sl |

22 I |

23 -

4 | 1

&




l‘- .

)

. Customer Name /|  Small Big |
Rate |Amount |Payment Mode Remarks /

No. Contact Candle || Candle
(Optional) ©y) | ©w | (Cash/UPI)  [Signature
26 i r =
== |§ E_ B EReR

1 “ i R | Tl
v | | B

1 | e
29 L [ = ; [ 1=
L | MRS

t
|
\
B
|

3oi | _’_,J

4 |

Daily / Final Summary
Opening Total Sold (2[Remaining Rate | ,
Item Type Total Sales (T) i
Stock Days) Stock (T) :
Small 7
20 20 sox20f |oOO
Candle -
e ==
Big Candle WL \ ¥ 2 g o 100 A1 H,go/— i
r50 | o :
it
Group Members & Signatures
[sr. No. Name of Student " Role Signature
Pcre! Amchul " . Group
1 HER o 2
2 [partel ameld M. Member | Gy . /
— 2

I3 - e i
3 [petet Jemkd R . Mmﬂfnk'f r

oee - S/ '31‘5 size candle (’.kwam{ Yacx - pader +Less

foax) Soldlcut R only 50 ps) —
Sold = I X|eo = 1909 [—
Sv

N

.« Totel : |2
Bf? J ol » @So = -'-i-g"_u"'
s e o il P S : LB AN = I




e ————

: L e
o.| Name of Student Role | Signature

- T i B amidt
eV Member | Rﬁ_ﬂfi_'-i

| Member !rl \J bk |
[__—-———--‘Lﬁ-—?‘
pridns |

——— e e |

e
= 1 1 ber | i |
7 K Pervel Khaushi il o __._f._‘.—_ﬂ-i-'k___.f—j_.ﬂ—::

8§ i a3
| —

0/
DO e

Signatures ‘(i(ég; G
hat

. Sales Group Leader: _ 277 el oy !
U1 knaH K2
« Verified by Faculty / Coordinator: Pn. S0 Pede) S’—.’IN 'pﬂh )L‘

« Date of Submission: =S/ (& /2025 ‘

(] Instructions for Students

I. Carry this Sales Log Book 1o your assigned selling location during both days of the

mmm. - = _
7 Enter cach sale immediately afier the transaction — fill in quantity, rate, amount, and

payment mode carefully.
3. Use separate rows for each customer. Maintain neat and legible handwriting.
4. Collect payment responsibly — verify cash or UPI receipt before recording the sale.
5. Do not overwrite or erase entries. If any correction is needed, strike through once and

re-enter correctly.

6. Al the end of each day, update the “Daily / Final Summary” with total sold and
remaining stock.

7 Ensure that the stock count matches the physical candles remaining at the end of the
day.

8. Keep the Sales Log Book clean, complete, and properly signed by the Group Leader and
verified by the Faculty/Coordinator.

9. Submit the completed Log Book to the coordinator immediately after Day 2 for final
verification.

10 Pmnme the message of “Vocal for Local” and “Atmanirbhar Bharat™ proudly while
interacting with customers — be polite, confident, and responsible ambassadors of your

: O\ ¢ Principal
v e
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | 11SC | Alumni Association
Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: 1 Location: Hps-ﬂ Lid. scichee f"{:_]

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table

Customer Name /| Small 1 Big s
Sr. Rate |[Amount |Payment Mode/|Remarks /
N Contact Candle | Candle o v e I -
0 ash/BPH ignature
Optional) (Qty) (Qty) B

' Jmomya. | 2 | - [s0[100 [cash IF}{H/
2 Ipoyamshi [ 2 100 | cash |tgwls |

i

e ——— S



p———
C [ — — -
No ’ ki Candle | ¢ Rate | Amount P\‘ ey
Dptiﬂn ) andle ayment Mode Remarks
%% Qy) | ©m @ ® (Cash/u f
i3 }"”“'E {__l PI) Signature
%-—-—-“m [: T —
3 Jnﬁmﬁﬂ"“—“:)zl L @3@_‘5}1 ctsh  [eerd o
yabuanhCol 9 | - gmel 100 :
il T T e (L
o Qm 100 | N
|
e

(50 | B — 1

ﬁti/ﬁ
.

L___—__a'_'—_———“z__i
* || Hetv: Lo
g T
F__‘.'Z~""LG-BBSIH o
0 |[Oivpeavsr | _

[ Rz * ] 3]
i - i« U

i L
& “_F‘_mfl”(!b‘lﬁiﬁ

3
Dem;'f&uel 2

|

b B

12

ki
g
&
g
z

-2
=
— =
S e




Rate |Amoy nt

Y

DHD
1]

i

J

Plymut Mode
(CHWPI}

FWF

e

@

3 WZﬁ

era.-lu; f

Signature

L ﬂ

Stuck Days) Stock Total Sales ()
Smal| e : SBEEE
Candle 20 ” 1000
Big Candle (10 e 2.
J B ‘!': = 100 gooo0
Total 30 Tf '
ota “ ‘:g B 18} 100 | 280 0_/:"
Group Members & Signatures
. No. Name of Student || Role
| | BAROT NAMRATA i)
DiLLP KUMAR ]
f 2 [PeajaPatt Devamsh,” Member
I 3 |Peajafat’ mamyq,

-

:I ) ‘-':'_"_ : _::jﬂ?

T‘-’?“ ﬁﬁ‘r _.- T
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AT b Ty e e B T e ]

Signatures

0 lnslructions for Students

]

>

Sales Group Leader: o,
Verified by

Faculty / {%% 2&}) I l bbﬂ B
Date of Submission: 9%/ 9 /2025

Carry this Sales Log Book 1o : ,
Your assigned selling locat; :
programme. £ Ng location during both da

ys of the
Enter each sale immediate

ly afier the transaction — fill in quantity, rate, amount, and

re-enter correctly.

At the end of each day, update the
remaining stock.

Ensure that the stock count matches the
day.

Keep the Sales Log Book clean, complete,
verified by the Faculty/Coordinator.

Submit the completed Log Book to the coordinator immediately after Day 2 for final
verification. :

“Daily / Final Summary” with total sold and
physical candles remaining at the end of the

and properly signed by the Group Leader and

. Promote the message of “Vocal for Local” and “Atmanirbhar Bharat™ proudly while

interacting with customers — be polite, confident, and responsible ambassadors of vour

college. 5_‘ .

@"I/ >

-




THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making
Group 7
sr, T-N_a;é—h_ h_l-;‘n_si"li_urr | Class Item Received Sign._ | Remarks
No. | ge s * g 1 - il RN R eon SETLE 1L,
1 | Barot Group M. 5¢c. Sem 3 | Glass E%E:?ﬁ
| Namrata | Leader | | Small = 20 |:u':.'tw-"'T B
[ 2 | Prajapati | Member | M.Sc.Sem3 | Big =210Pc. 1A
B P N v el mﬁ; g
| 3 | Prajapati Member r M. Sc. Sem 3 | Gel wax = 1 kg. -~
[ b
pt E Devanshi J +1'H L {;?/‘____.- %’M\‘"“
4 | Suthar Hetvi | Member | M. Sc. Sem 1 | Decorating ;
] Material __jrrenn
5 | Chauhan | Member | M. Sc.Sem 1 | Color .
Dhruvi | Dksuv |
6 | Patel Member | M. Sc. Sem 1 | Perfume, Wick |MEShVel '
L Meshva ;
q Sathoabd  snbn Msesoma '
Saksh? @eksh
Gel Candle Selling
Group 7
Sr. | Name Position | Class item sold Sign. Remarks
No. P |
1 | Barot Group M. Sc. Sem 3 | Gel Candle = : i
Namrata Leader 20 small candle 4 :
2 | Prajapati Member | M. Sc. Sem 3 ’mq
Manya 20 *50Rs. = Tanyg
3 | Prajapati Member | M. Sc. Sem 3 | 1000/- W
Devanshi g
4 | Suthar Hetvi | Member | M.Sc.Sem 1 | 10 Big Candle= S
50 * 100 Rs. = H €4V
5 | Chauhan Member | M. Sc. Sem 1 | 1000/- e
Dhruvi e
6 | Patel Member | M. Sc. Sem 1 | Total = 2000/- fh@hu o
Meshva f '
1 satheozy mewpy M'SC Sl @IF’.*.‘:

Saksh;
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: IQAC | [ISC | Alumni Association
Gel Candle Sales Log Book (For 2-Day Selling Programme)

GroupNo.: & Location: __ R=|juwce Liealel

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table
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Sr. 1 gy o cing o Big Rate |Amount |[Payment Mode Remarks IH
No. }C“m_m Cihdie J ik b 1w (Cash/UPI)  |Signature
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Daily / Final Summary
Opening Total Sold (2{Remaining Rate :
Total Sales ()
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Small 20 ol © e, 50 ’000 /r
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= |
Total 30 50 =10 — |[Z0600/~—
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Signatures

Sales Group Leader: _t_'_'_}tauhcm ht'aﬂmﬂu'gihi.. b- IF_%

Verified by Faculty / Coordinator: _PY. M-A . Pamwasa %
Date of Submission: & / )o /2025

O Instructions for Students

Carry this Sales Log Book to your assigned selling location during both days of the
programme,

Enter each sale immediately after the transaction — fill in quantity, rate, amount, and
payment mode carefully.

Use separate rows for each customer, Maintain neat and legible handwriting,

Collect payment responsibly — verify cash or UP| receipt before recording the sale.

Do not overwrite or erase entries. If any correction is needed, strike through once and
re-enter correctly,

At the end of each day, update the “Daily / Final Summary” with total sold and
remaining stock.

Ensure that the stock count matches the physical candles remaining at the end of the
day.

Keep the Sales Log Book clean, complete, and properly signed by the Group | eader and
verified by the Faculty/Coordinator.

Submit the completed Log Book to the coordinator immediately after Day 2 for final
verification,

- Promote the message of “Voeal for Local” and “Atmanirbhar Bharat” proud| v while

interacting with customers — be polite, confident, and responsible ambassadors of your

cuilcge.‘m.[‘?\ /
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THE HNSE. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making

Group 8
rSTTName Position ] Class | Item Received Sign. [ Remarks
Lt —L i
J Clavhan Group M. 5c. Sem 3 | Glass
__| Harshrajsink | Leader | Smail = 20 pc.\— HOL dyve AN
| Dabhi Member | M. Sc.Sem3 | Big = = 30 Pc.
Rajkumar b | 8 ha\/’\
I 3 | Bariya Member | M.Sc. Sem 3 | Gel wax=1kg |n,
Vipul Hig—| ¢
4 | Tarar Member | M. Sc. Sem Decorating |
Jayrajsinh Kol . | Material (_4“7/ SR
5 | Makwana Member | M. Sc. Sem‘;l. | Color i
Ganpat e G AmM e
6 | Chauhan Member | M. Sc. Sem 1 | Perfume, Wick
Yuvraj l W __I
Ge! Candle Salling
#r
Group 8
[ Sr. | Name Position | Class Item sold Sign Remarks
No. =
1 | Chauhan Group M. Sc. Sem 3 | Gel Candle 1w,
Harshrajsinh | Leader 20 small candle %Qﬁ_ 3
2 | Dabhi Member | M. Sc. Sem 3 j
Rajkumar ~. | 20*50Rs. = {
3 | Bariya Member | M.Sc.Sem3 | 1000/ v.L3.
Vipul - 2 -
4 | Tarar Member | M.Sc. Sem3 | 10 Big Candle= ’ﬁ
Jsayrajsinh 50*100Rs.= |J J%>
5 | Makwana Member | M. Sc. Sem3 | 1000/- GTI' ™M
Ganpat et = =
6 | Chauhan Member | M. Sc. Sem 1 | Total = 2000/- E&-&
Yuvraj h
ek e
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Ltd. Science College, Himatnagar

Supported By: 1QAC | [ISC | Alumni Association
Gel Candle Sales Log Book (For 2-Day Selling Programme)
Group No.: 3 Location: Q: ! EJ{mr’CJ’ 4%, N

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025
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;‘ (;_ ECnn'Inct e A l:nle ;:muum l‘;ymcnl Mode R.emsrks /
i (Optional) Qty) Q) M o -r ash/UPT) Signature
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Daily / Final Summary
ltem Type Opening Total Sold (2|Remaining Rate et

Stock Days) Stock (T) b
Small b p
Candle / \g 13’ o O o0 36 O
Big Candle +&/ {2 g 5 o0 P 1200

L4
Total 7B 0o 21 6Co {__
Group Members & Signatures
Sr. No. Name of Student Role Signature
l Group
v Leade éMgM
Ecm cha) Khushs 9. g L
2 m ' QIEE 4 Member (ﬂkw ;
3 | Renpuza  Azynad || Member '




T Role _|[  Signature
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| Member J'@ iﬂmﬁ:i
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2 _Divyerni | 7 lowgei |
; % | Member | . .
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Signatures

<«
* Sales Group Leader: '%Eclntll } L]'\-tﬁh" ). :
wy M\K
; &7

n-.c)‘,‘

* Verified by Faculty / C ourﬂinatmﬁf A | e v
* Date of Submission: ¥ /] /2025 ‘_7/

‘JW = " _f-: (n“"'
O Instructions for Students D 1 _%‘nﬁ e

I. Carry this Sales Log Book to your assigned selling location during both days of the
programme.

2. Enter each sale immediately afier the transaction — fill in quantity, rate, amount, and
payment mode carefully.

3. Use separate rows for each customer. Maintain reat and legible handwriting.

4. Collect payment responsibly — verify cash or UPI receipt before recording the sale.

5. Do not overwrite or erase entries. If any correction is needed, strike through once and
re-enter correctly.

6. At the end of each day, update the “Daily / Final Summary™ with total sold and
remaining stock.

7. Ensure that the stock count matches the physical candles remaining at the end of the
day.

8. Keep the Sales Log Book clean, complete, and properly signed by the Group Leader and
verified by the Faculty/Coordinator.

9. Submit the completed Log Book to the coordinator immediately after Day 2 for final
verification.

10. Promote the message of “Voeal for Local” and “Atmanirbhar Bharat” proudly while
interacting with customers — be polite, confident, and responsible ambassadors of your
college.
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THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR
Gel Candle Making

Group 9
Sr. | Name Position | Class Item Received } Sign. [ Remarks ’
No. | SRS
1 | Panchal Group M. Sc. Sem 3 | Glass - ’
= s ! W
Khushi Leader | small = 20 po—"| 1_%{ s}
2 | Suthar Member | M. Sc. Sem1 | Big =10Pc. (1;;'4\.\‘*‘""' f
Divyani J s —
3 | Mansuri Member | M.Sc. Sem1 | Gel wax =1kg. Alse - i~
4 | Rajpura Member | M. 5c.Sem 1 | Decorating %‘}é\_’
Ajmat Material S e v
5 | Modiya Member | M.Sc. Sem1 | Color |
Kinjal Kinin) ;
6 | Shekh Member | M. S5c. Sem 1 | Perfume, Wick ﬂ F] C}fkh
Asfiya 1 W
Gel Candle Selling
Group 9
| Sr. | Name | Position | Class Item sold Sign. Remarks
No. N /
1 | Panchal Group M. Sc. Sem 3 | Gel Candle .
Khushi Leader 20 small candle ({ M*{SL.-
2 | Suthar Member | M. Sc. Sem 1
Divyani 20* 50Rs. = Dl
3 | Mansuri Member | M. Sc. Sem1 | 1000/- 4
Aksa Akssel
4 | Rajpura Member | M. Sc. Sem 1 | 10 Big Candle= =
Ajmat 50* 100Rs.= - =
5 | Modiya Member | M.Sc. Sem 1 | 1000/-
- ;’1"1::1 - ol oo Kinind
e Member | M. Sc. Sem 1 | Total = * 3
Asfiya [ ﬂ P’g\fh}”
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The HNSB. Ltd. Science College, Himatnagar

Gel Candle Start-Up Project

Vocal for Local & Atmanirbhar Bharat

Organized By The HNSB. Lid. Science College, Himatnagar

Supported By: IQAC | 1I1SC | Alumni Association

Gel Candle Sales Log Book (For 2-Day Selling Programme)

Group No.: 1.0 Location: __ W, p- 4 bjgh Schoal,

Sales Dates: Day 1: 08/10/23.025Day 2: 09/10/2025

Sales Record Table
Customer Name /| Small Big
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"__”Customer Name /!

Sr.

Contact
No.

J:L(Optinaﬂ)

Small Big
Candle
(Qty)

Candle
(Qty)

(G (4]

Amount

Payment Mode

(Cash/UPT)

Signature

Rtm-arks ,H

26

L

27

28

29

—

S

30

Daily / Final Summary

Opening Total Sold (2|Remaining Rate :
1 Total Sales (3)
ki Stock Days) Stock ) 7
Small bo o
{Candle 220 &0 1500
Big Candle 0 12 \2 60 100 1200
4
Total 2T Rg &0 s
Group Members & Signatures
r. No. Name of Student Role Signature
L
G
| [Rendhd Forann R | OO hine
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R
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S___ ‘ —‘*_J‘_h—___*_——r—_
r Nin L Name of Student I Role __]J[ Signature

_i_l_@c""’qﬂi’ﬂ Divya D IT[Member‘,[ﬁw ;.

> | Rabhod Mg | " Fodpga

: host Rivo, p, | Member [ g0~
7 ﬂ Member W

* N e —

Signatures
* Sales Group Leader: “jmou /
» Verified by Faculty / Coordinator: 2w M. m, [D mafzﬁa 27,'; iy
* Date of Submission: <¢ / (¢ /2025 J Head
Dep,aptn'\ﬂnl of Botany

i 1
The HNSB. Ltd, Sclence College

U Instructions for Students Himatnagar-383001

I. Carry this Sales Log Book to your assigned selling location during both days of the

programme.
2. Enter each sale immediately after the transaction — fill in quantity, rate, amount, and

payment mode carefully.
3. Use separate rows for each customer. Maintain neat and legible handwriting.
- Collect payment responsibly — verify cash or UPI receipt before recording the sale.
5. Do not overwrite or erase entries. If an ¥ correction is needed, strike through once and

re-enter correctly.
6. At the end of each day, update the “Daily / Final Summary” with total sold and

remaining stock,
7. Ensure that the stock count matches the physical candles remaining at the end of the

day.
8. Keep the Sales Log Book clean, complete, and properly signed by the Group Leader and

verified by the Faculty/Coordinator.
9. Submit the completed Log Book to the coordinator immediately after Day 2 for final

verification.
10. Promote the message of “Vocal for Local” and “Atmanirbhar Bharat” proudly while

interacting with customers — be polite, confident, and responsible ambassadors of your
college.
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THE HNSB. LTD. SCIENCE COLLGE, HIMATNAGAR

Gel Candle Making

Group 10
I i =
| Sr. | Name Position | Class Item Received | Sign. [ Remarks
No
. | i)
1 | Panchal Group M. Sc. Sem 3 | Glass i@) |
Foram Leader Small = lﬁc Lt J—%}‘V-‘ ~
2 | Dabgar Member | M.Sc.Sem1 | Big =10Pc 3 - |
Divya 2 = g
3 | Bhatt Member | M.Sc. Sem 1 | Gel wax =1kg. ?_/Vﬁgv/ gVor-
Riya | 3 e Q} o i 1
4 | Patel | Member | M. Sc. Sem 1 | Decorating f I
Hetvi Material Y e e
5 | Patel | Member | M. Sc. Sem 3 | Color (a A
Amisha |
6 | Rathod Member | M. Sc. Sem 1 | Perfume, Wick  +— . A
U ot
Mansi | “:Sﬁﬁi
Gel Candle Selling
Group 10
Sr. | Name Position | Class Item sold Sign. Remarks
No. | is
1 | Panchal Group M. Sc. Sem 3 | Gel Candle
Foram Leader 20 small candle ‘@02
2 | Dabgar Member | M. Sc. Sem 1
Divya 20*50Rs.= | B
3 | Bhatt Member | M.Sc. Sem 1 | 1000/- q\e{
Riya ‘\‘J/ &«
4 | Patel Member | M.Sc. Sem1 | 10 Big Candle=
Hetvi 50*100Rs.= | hakus
5 | patel Member | M. Sc. Sem 3 | 1000/-
6 | Rathod Member | M. Sc. Sem 1 | Total = 2000/
Mansi t,\.dl«fm




